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Pre-IPO

SelectQuote IPO: Can Covid-19 Accelerate Pre-Pandemic Tailwinds For Insure-Tech?

SelectQuote, Inc. (NYSE: SLQT) kicked off its shortened, likely 100% virtual, IPO roadshow on Friday and is expected to start trading as a public
company on Friday, May 22. The anticipated IPO pricing range of $17 to $19 per share implies a potential market cap of approximately $3.1bn (at
the high end of the IPO pricing range, assuming approx. 162.5mn shares outstanding). Typically, elevated market volatility and macro uncertainty
tend to be the kryptonite for Tech IPOs. We think SelectQuote IPO will provide a litmus test for upcoming IPOs and early trading could set the tone
for a bunch of growth IPOs over summer. We are not participating in the offering, nor are we making a recommendation or initiating coverage
in this report.

We watched Select Quote’s IPO roadshow presentation and are impressed by the company’s healthy fundamentals and human + tech combo
approach. SLQT benefits from secular and demographic tailwinds, particularly with rising number of baby boomers. Amidst COVID-19, this tailwind
might become more pronounced, so we aren’t surprised that SLQT is the first direct-to-consumer Internet IPO during the crisis. However, we were
surprised that SLQT’s filing does not have detailed quarterly financials. Thus, our financial model has only annual figures. Select Quote’s implied
IPO valuation (at the high end of the IPO pricing range), implies approx. 4.0x to 4.5x EV/Rev (CY ‘21E) and 13.0x to 15.0x EV/EBITDA (CY‘21E).
These valuation levels are at a discount on a growth adjusted basis to comps such as EverQuote and LendingTree. Our SLQT financial model and
comps sheet are available upon request.

Company Overview: SelectQuote is a technology-enabled, direct-to-consumer distribution platform that provides consumers with a way to
compare and shop insurance products including senior health, life and auto & home insurance policies from a panel of 50+ insurance carriers.
SLQT does not sell insurance products and its service is free to consumers. Rather, as a distributor, insurance carriers pay SLQT a commission based
on policies sold. SLQT has accelerated its focus on senior healthcare contributing to 66% of revenues, followed by term life at 25% and then home/
auto at 8% of total revenues.

IPO Overview: SelectQuote’s IPO includes a mix of primary (72%) and secondary (28%) shares. There are 25mn shares being sold in total, with
18mn primary, 7mn secondary, with a filing range from $17 to $19 per share. Plus, there’s a 15% greenshoe option of ~3.75mn shares, with 100%
secondary shares. Assuming the greenshoe is exercised, and after deducting estimated underwriting discounts and commissions and estimated
offering expenses, at the high end of the IPO pricing range, we estimate the company would raise ~$315mn in cash, and selling shareholders
would receive about ~$190mn. Post-IPO, the company expects to be in a positive net cash position — from $184mn cash/$425mn debt to $363mn
cash/$325mn debt.

Generally Positive Fundamentals: SLQT hasn’t disclosed quarterly financials, so we are unable to inspect its fundamental trends closely. However,
on an annual basis and on a YTD basis, SLQT’s revenues accelerated from 44% y/y growth during FY19 (TTM June 2019) to 48% y/y YTD (9-months
ended Mar 2020). SLQT has healthy double-digit EBITDA margins, but they haven’t been consistently going up. Adjusted EBITDA Margin increased
10 31.2% in FY19 from 21.4% in FY18, but decreased to 29.2% for the nine-month period ended March 31, 2020, from 32.6% for the nine-month
period ended March 31, 2019.

Investment Positives: (1) Large market opportunity: $180bn+ in annual insurance commissions spent in three focused verticals (senior, life, auto/
home); (2) Supportive demographic trends: more baby boomers next 10 years and complexity in senior segment healthcare is growing; The senior
market is the company’s largest market accounting for over 70% of revenue with its offering of Medicare Advantage and Medicare Supplement
policies; (3) Secular tailwinds: More time spent online, more consumers acquired via online channels, ongoing shift to digitization of insurance
products & workflows; (4) Still early days in a secular shift towards online distribution: Insurance is still early in the secular shift to online advertising.
Digital advertising currently represents about S6bn out of $16bn of total insurance industry advertising; (5) Tech + Human approach: SLQT has 1000
licensed agents along with purpose-build tech unlike a tech-exclusive approach by emerging tech startups; (6) Potential acquisition candidate:
Insure-Tech has attracted significant VC attention recently, and we think incumbents might become more interested. In September, Prudential
(PRU, Not Rated) acquired Assurance 1Q, a startup that uses data science and machine learning to speed up the insurance buying process for
$2.35bn.

Investment Negatives: (1) Lack of quarterly disclosure in S-1 filing. Also, we are unclear about L-T business model or margin profile targets for
the company; (2) Fragmented and diverse competitive landscape: there are several insure-tech players with different value propositions. Also,
Select Quote likely competes against all of the insurance companies it represents that also market directly to consumers. In addition, it competes
against other direct insurance brokers; (3) Insurance spend is both cyclical and seasonal: Select Quote is exposed to auto insurance cyclicality and
annual insurance renewal seasonality; (4) COVID-19 appears more than 30 times in SLQT’s latest S-1, although we think this likely creates a near-
term greater awareness amongst consumers to optimize their insurance needs; (5) Insurance is a regulated industry, e.g., a single payer system
or “medicare for all” would be a negative for Select Quote; Or, big changes to Medicare plans (which account for >50% of revenues) might create
uncertainty/volatility.
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Valuation: Select Quote’s implied IPO valuation (at the high end of the IPO pricing range), implies approx. 4.0x to 4.5x EV/Rev (CY‘21E) and 13.0x
to 15.0x EV/EBITDA (CY‘21E). These target valuation multiples are at a discount on a growth adjusted basis to comps such as EverQuote (EVER,

Not Rated) and LendingTree (TREE, Not Rated).
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Distribution of Ratings
MKM Partners, Equity Research

Investment Banking
Serv./Past 12 Mos.

Rating Count Percent Count Percent
BUY [BUY] 70 58.33 1 0.83
HOLD [ NEUTRAL ] 46 38.33 0 0
SELL [ SELL] 4 3.33 0 0

Explanation of MKM Partners Rating System

"Buy" Security is expected to appreciate 15% or more on an absolute basis in the next 12 months.
"Neutral" Security is not expected to significantly appreciate or depreciate in value in the next 12 months.
"Sell" Security is expected to depreciate 15% or more on an absolute basis in the next 12 months.

Investment Risks: Risks associated with the achievement of revenue and earnings projections and price targets include, but are not limited
to, unforeseen macroeconomic and/or industry events that weaken demand for the subject company's products or services, product
obsolescence, changes in investor sentiment regarding the company or industry, the company's ability to retain or recruit competent
personnel and market conditions. For a complete discussion of risk factors that could affect the market price of the securities, refer to the
most recent 10-Q or 10-K filed with the SEC.

Analyst Certification

I, Rohit Kulkarni, certify that the views expressed in this research report about securities and issuers accurately reflect my personal views.
| further certify that there has not been, is not, and will not be direct or indirect compensation from MKM Partners LLC or the subject
company(ies) related to the specific recommendations or views in this report.

Important Disclosures

Rohit Kulkarni (including his/her/their household) does not have a financial interest in the securities of the subject company(ies). The Firm
has not engaged in transactions with issuers identified in the report. MKM Partners LLC does not make a market in the subject company(ies).
The subject company(ies) is(are) not currently, nor for the past 12 months was(were), a client(s) of the Firm. The research analyst does not
serve as an officer, director or advisory board member of the company(ies) and receives no compensation from it(them).

This report has been prepared by MKM Partners LLC. It does not constitute an offer or solicitation of any transaction in any securities
referred to herein. Any recommendation contained in this report may not be suitable for all investors. Although the information contained
herein has been obtained from recognized services, issuer reports or communications, or other services and sources believed to be reliable,
its accuracy or completeness cannot be guaranteed. This report may contain links to third-party websites, and MKM Partners LLC is not
responsible for their content or any linked content contained therein. Such content is not part of this report and is not incorporated by
reference into this report. The inclusion of a link in this report does not imply any endorsement by or affiliation with MKM Partners LLC;
access to these links is at your own risk.

Any opinions, estimates or projections expressed herein may assume some economic, industry and political considerations and constitute
current opinions, at the time of issuance, that are subject to change. Any quoted price is as of the last trading session unless otherwise
noted. Foreign currency rates of exchange may adversely affect the value, price or income of any security or financial instrument mentioned
in this report. Investors in such securities and instruments, including ADRs, effectively assume currency risk.

This information is being furnished to you for informational purposes only, and on the condition that it will not form a primary basis for any
investment decision. Investors must make their own determination of the appropriateness of an investment in any securities referred to
herein based on the applicable legal, tax and accounting considerations and their own investment strategies. By virtue of this publication,
neither the Firm nor any of its employees shall be responsible for any investment decision. This information is intended for institutional
clients only.

This communication may involve technical and/or event-driven analysis. Technical analysis solely examines the past trading history of
a security to arrive at anticipated market fluctuations. Technical and event-driven analyses do not consider the fundamentals of an
underlying security and therefore offer an incomplete picture of the value or potential value of a security. Customers should not rely on
technical or event-driven analysis alone in making an investment decision, but should review all publicly available information regarding the
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security(ies), including, but not limited to, the fundamentals of the underlying security(ies) and other information provided in any filings
with the Securities Exchange Commission (SEC).

MKM Partners LLC has multiple analysts, and their views may differ from time to time. We encourage readers to call with any questions. This
report may contain a short-term trading idea or recommendation that highlights a specific near-term catalyst or event that is anticipated to
have a short-term effect on the equity securities of the subject company(ies). Short-term trading ideas and recommendations are different
from and do not affect a stock's fundamental equity rating, which reflects a longer-term total return expectation. Short-term trading ideas
and recommendations may be more or less positive than a stock's fundamental equity rating. Any discussions of legal proceedings or issues
are not and do not express any, legal conclusion, opinion or advice; investors should consult their own legal advisers as to issues of law
relating to the subject matter of this report.

Regarding the use of instant messages (IMs) and e-mail, you consent to the following: IMs or e-mail sent from or received by MKM Partners
LLC employees are presumed to contain confidential or proprietary information and are intended only for the designated recipient(s). If you
are not the designated recipient, please inform the sender that you received this e-mail or IM in error and do not use, copy or disseminate
its contents. MKM Partners LLC and its analysts may from time to time make informal technical, fundamental and economic comments
on IM and e-mail.

Additional information on all of our research calls is available upon request. MKM Partners LLC is a U.S. registered broker-dealer and a
member of FINRA and SIPC.
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